
Uni-Level Compensation Plan

Example: In a given month you purchase fo
(PV). You’ve also sponsored 2 others (Gen
others (Gen 2) who generate $100 in BV. T
and finally these 8 (Gen 4) have sponsored
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PV – Personal Volume – Th
company for personal use an

BV – Business Volume – Th
paid.

GV – Group Volume – The
organization. Your GV doe
four generations.

$50 Personal Volume monthly qualifies you for all Commissions
Compensation = PV + GV

e dollar amount of all purchases made by you from the
d for retail sales to your customers.

e wholesale value of purchases for which commission is

dollar amount of all BV in your entire marketing
s not include your PV. Your group can include up to
Commission Percentages

PV – 12%
Gen 1 – 7%
Gen 2 – 7%
Gen 3 – 7%
Gen 4 – 7%
r your consumption and sell to your customers $100 of product
1) who each generate $100 in BV. They’ve each sponsored 2
hese 4 have sponsored 2 others (Gen 3) who produce same sales,

2 more that purchase/sell $100 of product.

PV = $100 X 12% = $12
n 1 = $100 X 2 X 7% = $14
n 2 = $100 X 4 X 7% = $28
n 3 = $100 X 8 X 7% = $56
4 = $100 X 16 X 7% = $112

Total commission = $222


